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YOU CAN DO IT, DECISIONLINK CAN HELP!
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Figure 4

Hurdles for investment are often the biggest need in
order to justify the purchase decision. To expedite
and provide better insight into the hurdle rates for

this investment, ACI provides you with the following

Benefit achieved from
cost reduction and Today's value of
productivity enhancements the future benefits

Project timeline determines the effort and time

move to value after purchase. We expect that
will be able to reach

100% project completion by beginning of 2019

— The return
an investment The time it takes from
in this solution wil the initial investment
yield in 5 years to reclaim the investment
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